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General Motors 1925 Earnings $116,016,277 


sa $$ . — —_ OO ——— ad 


MOON TO OFFER New Heated-Cabin Stinson Plane | Annual Report Shows 
NEW LIGHT SIX Put to Successful Flight Test Record Business Year 


IN EARLY SPRING 
EW YORK, Feb. 24.—Net earnings of the Genezl 


Smaller Car to. Sell | S es oe . = 2 ee ; Motors Corporation in 1925 were $116,016,277, accord- 
0 Pri ee ing to the annual report of the corporation, made public 

In $1,00 rice Es FS aig | here today. 
. ; : eee — : ® Included in thes earnings is 
Class : $9,531,621, which is the corperas 


pe ; , Se ae Bs FINE EXHIBITS AT tion’s proportion of the earnings of 
iw LOUIS, Feb. 23.— : : See ite } subsidiary operations not consoli- 


Stewart MacDonald, pres- , Ey oe - EEE Ps ST LOUIS SHOW dated but accruing to General Mo- 
: Fj Be | tors Corporation in excess of divi- 
ident of the Moon Motor Car Ae . dends received. The result, there- 


Company of St. Louis, has a ; : , fore, is $106,484,756, reflected di- 
just disclosed the fact that his : »_|rectly in General Motors consoli- 
company is planning to start; [ie ae , 7 Many of Industry gd ney income account and balance 
: ° . ‘ ie , sheet. 

production in the early ew eee re he ; ne an Leaders Attend; After paying the regular quar- 
of a new light six automo 1 e : z ree ee im Events Listed terly dividends on preferred and 
to sell in the $1,000 price S gee ee . ris debenture stocks requiring $7,639,- 
field. ‘ > : ' a ; 991 for the year from the net 

It is understood that the two pte from A. D. Ne Detroit Bureau companied. by his daughter, Miss St. Louis, Feb. 23.—The nine- earnings of $116,016,277, there re- 
and a half years’ experimental siedin cmamacon A nga ir Olive D. Mayo, who made her first| teenth annual St, Louis Auto- | mained $108,376,286, equal to $21 
work on the new car has been * Rag ia ” ag air trip yesterday. She flew the| mobile Show opened here yester- | per share of common stock, a new 

hod ard Field to witness the official lane herself, undér Stinson’s di- ; Mian ee: tow oh ‘ - 
completed and that tools. dies, | uniic trial of the airplane de- antl Sarees : +s Rees day afternoon in the New Union eral bmg ay <i TeOre ee 
FS ne ae readiness. ‘This |28ted and built by Eddie Stin-| "7 inusual characteristic of the| Market Building, with ipdica- | (Vo uCns Geners by slg mr 
bs , . so ) < i- D ass - * a 
smaller than the present Moon, 7” , ee aie inherently stable. When the con-| ance would set new records as ia 
I gers up in the air and several of | (pois are set in position, -the:platie they have at every other motor | mentioned above, there remained 


will give the Moon distributors |them entered the heated cabin of rit ck beat And’ oontinees z 
three. distinct types of automo- jthe plane in their shirt sleeves. es on _ even keel and continues | car show in the country this $98,844,765 earned on common 
in any given direction, without at-| stock, or $19.15 per share, which 


hiles to offer the public—the | Ths was a novelty to those accus- ; year . 
tention from the pilot. ; 3 . jin turn is included in General Mo- 


regular Moon Six, the Diana light |tomed to see airplane passengers wits 126.000 eauate feet ot ‘ex-} 
straight eight, which was intro- | bundled’ up in clothing suitable | Among other features of the With 120,000 squar ;tors earnings statement presented 


duced last June, and now a light | for polar exploration. “Detroiter” are the self-starter, | hibition space, forty-six makes of | herewith, the report said. 
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six. The field was slippery with ice} the inclosed fully heated 4-pas- automobiles and nearly 300 goer Regular quarterly dividends of 
and for the first time in the his-| semger cabin, and its “fool. |¢nt models displayed, ~s SHOW | $1.50° per share paid on the com- 
tory of airplaning, chains were| proofness,” enabling it to fly |ffers as comprehensive a oe Rew | ON Stock requifed $30,967,516. In 
fitted to the wheels. These proved} when operator has both hands |@5 the national expositions at Ne 


Mr. MaeDonald, while not wishing hs : 4 and Chicago. 
to disclose at this time its outstand- of great advantage in securing; and feet off controls. ls speed i : f a show, especially 
irae . ‘ prompt stopping when landing. | is 125 miles an hour. etme 


ing fe: "es, let it be known that : og . f the distrib- 
ine he athe wl test for Among other passengers was}| Plans are announced for buila- | from cota: accipgae S be the at 
car as -} 8 J ‘ le e , | ns g é ars, at~ 
e yee . 2 William B. Mavo. chief engineer;ing a factory to manufacture the} utors ‘an = a p> . 
thirty months, and the finally ap- > | tenance of several presidents of | 
oes ; ‘i : : Ford Motor Company. He was ac-} plane in commercial quantities. 4 ia abieiinn and. other 
proved moddel, he feels, when — Re Bias a2: peal ae ani automobile factories, a1 
nounced. will be an unquestioned | executives. ; 
leader in its field. ‘ PIERCE-ARROW HEAD | P...' E. Moskovies, president a 
With their line thus augmented ithe Stutz Motor Car Company-o ges 
ON INSPECTION TOUR .d to address 


5 ya ; : FIG "ice vas scheduled . " 
by the addition of the quantity pro America, was & New York, Feb. 23.—In connee- 


j j 0 saeremmeame ‘itv C ‘ lay on 
duction car such as this $1,000 class ay | the City Club at noon today i 

P . ie Chicago, F eb, 23.—Myvyron - E. ba strv-—Past|tion with > re t . oe 

six will be, officers of the Moon and lasraw Motor eS pone any, spent “The Automobile Industry—Past| Uo ge report of the confer 
Diana companies expect their total gehen oF ecagl Dé spe ot ig Fain Future.’ ence committee of the House and 

: aa ; a day in Chicago last week visiting H. M. Jewett, president of the], : - ; 

production will pass 25,000 cars in i « i ee de re, » M. « ts : Senate on the excise reduction bill, 
PeS6 or 41 her cont, increase over aT A. Crumley, manager of the)... yewett Motor Car Company 
926. or ent. increas W > BKorheoe tal> = - Alfre -eeves. & . anager 
> Oo p c incr illvs Overland Co. co company’s branch. Mr. Forbes is > Detroit, will be guest of honor Alfred Reeves, general manager of 


1925. It is expected the new model 4 6 “hy? : > oe f : : F 

. n the first leg of a long tour of ; P . . the N F ‘h: ‘ 

‘ } 5 r : Q n at a meeting ot;the National Automobile Chamber 
will be the means of greatly broad- Saf uard Dealers sat . yams . at | Wednesday noo 

£8 ee oa Se OD Paige and Jewett dealers at the} of Commerce, said today: “The Na- 


ening the company’s field of distri- ° first hand. ’ ’ 

5 ’ 8 r ey ote Cc. VY. Nash, 3 
bution, especially in the rural dis- And Motcrists PEE So I J a Pen ry = . ae is to | tional Automobile Chamber of 
o <a sident < Nas a ors, Is J : 
tricts where it is expected many pines ,ddrezs a| Commerce feels that the report of 


new dealers will be brought into 1" I 2: come here Thursday to address ¢ 
arers i ye ore sti _ o Toledo, Feb. 23.—A system of | meeting of Nash and Ajax dealers |the conference committee definitely 
the. Moon and Diana organization. ; all t Hotel justi 


trade marking replacement he Buckingham recognizes the justice of the auto- 


parts is to be made effective in George M. Graham, vice-presi-\ notive industry's claim for elimin- 
ppose xtension a few weeks by the Willys Over- | aent of the Chandler Motor Com-| ation of excise taxes, 
‘ : . ‘ eu : any, and Sid Black. vice-president Wher the matter first came un 
land Company to protect its deal- t 


Of Time Pa ments , . P . . of the Cleveland factory, are tO 4l-/ihe Ways and Means Committea 
- ers and car owners against in- Displays Being Held 2 tend a joint meeting of Chandler | ,¢ the House, which inaugurates 
— * P - * a = . se 5 : 
ferior parts, according to an- Th h Ci and Cleveland dealers Thursday legislation in this connection, 
Minneapolis, Minn., eb. 23 (U.] nouncement of August Benhoff, roug out ity {noon at the Claridge Hotel. - agreed to give the industry com- 

7 . ral : - a 7 ‘ r ‘ 2 rice. e. e ° a ‘ 
T. P. S.).—The Minnesota, Motor] general parts manager, to a num- As Ex eri nent C. W. Matheson, vice-preside - piete relief in several particulars 
Trades Association, a dealers’ Or-| per of parts managers at the Pp jin charge of sales of the str gg and partial relief in others. The 
ganization, at its aig gy a aoe factory this week. Pittsburgh, Pa.. Feb. 23 The | Motor Car ¢ pars creme pr oe “lthree per Cent. tax on passenger 
ing here last week decried the : ‘ : . imeeting of Oakland anc ontiac 
“4 ‘ d Benhoff said parts business had/automotive industry of western “ é > 
breaking down of standard tad ae grown to a volume of $650,000,008 tenes entietiiadn ae intone the te ;dealers Thursday noon at Hotel! -,, impost, but as a measure of 

— 4a he @ on OP oo « + , ’ 8) < é as > s - +4, oF 4 ¥ 
for deferred payments and favored with $190.000,000 labor spent i ns: Eee he: ; _ | Statler : financial need at the present time. 
the system of One-third of the pur- vith 90, , abor spent in|}terest on the Pittsburgh annual, Paul G. Hoffman, vice-president | -. ~ * ‘ 

bane ‘price down and the remain- | imStallation work, and that in the!| automobile show, which is being | f ‘os atebatte: Corporation is The N. A. C. C. believes that havs 
ase J « ra al f 0 = Ker . = 
der in not more than 12 months. last five years there had been an| held inthe 150 showrooms through- scheduled for an address at a 
The association will hold fifteen increase of 110 per cent, in the] out the city here this week, under Studebaker dealers’ meeting Thurs- 
to twenty district meetings at key number ef concerns hanaling parts,|the auspices of the Pittsburgh Au- 
points in the near future, for edu- }|2"4 a big increase in manufacturers | tomobile Dealers’ Associatign. ree ae will be in order next year and 
lespite a decrease in number of car The show this vear differs from it prefers to let the legislators 


ti al ; seS ; . : i 
one gM Be eng ‘ producers. those of past years in that it is METZGER MADE DIRECTOR carry out this program on their 


The auditing, collection and legal! 


departments of the organization} The Willys Overland organization | being held in the private show- OF FEDERAL TRUCK CO Dobe ae 


will be continued, as will the direc- ] iS also insisting on more exten-| rooms of the dealers. he National Automobils 
tory of guaranteed garages for the] Sive jobber stocks of parts in widely Aceéssory, tire and radio men Chamber of Commerce feels tha! 
use of tourists. The new car sales| Scattered sections of the country} are co-operating with the auto-! Detroit. Feb. 23.—Announcementj;under the agreement with the 
department also will be continued |and better merchahdising methods} mobile dealers to insure ttre suc-}has been made by officials of the Ways and Means Committee, it haz 
and there is added a report on mar-]|on the part of dealers. cess of the display week. The new | Federal Motor Truck Company of}|received honorable treatment and 
ket prices for used cars. More than 100 managers from] plan will result in prospective buy- | Detroit of the election of William ]looks forward to the logical elim- 

F. B. Clements of Mankato was{4the United States and Canada at-j|ers visiting the showrooms more! I. Metiger to a membership in the]Jination of all excise taxes, within 
elected president, tended the sessions here. | frequently. ; Girscto ate of that company. a reasonable time.” 


In commenting on just what type 
of car the new product would be, : ; 
| ~ . 
| (Coneaned on Page“7) 





cars Was held over not as a right- 


ing acknowledged the justice vf 
the industry's stand, complete elim- 


ination of the remaining >| 
day noon at. the Coronado Hotel. &§ excise 
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Ch rysler Sees No Reason 
' To Fear Overproduction 





By JOHN C. WETMORE 

Los Angeles, Feb. 23.—A notable 
forerunner of the Los Angeles 
show invasion was Walter P. 
Chrysler, who, however, was really 
not here for the show But merely 
for a little vacation. Joseph E. 
Fields, Jr., vice-president and gen- 
eral sales manager of his company, 


was with him. Both planned to 
return East before the show 
opened. 


The Chrysler president was in a 
great hurry when I saw him but 
was kind enough to spare me a few 
minutes for a rapid-fire interview, 
which disclosed the fact that he 
was a big bull on general business 
in the United States and feared not 
to prophesy a continuance of the 
country’s unparalleled prosperity 
during 1926 and an even greater 
demand for motor cars this year 
than last. 

“Among makers at large,” said 
Chrysler, “I see no reason to fear 
overproduction, even if a few 
over-enthusiastic ones may go a 
bit too far and fast. With the 
political and financial situation 
all that ean be desired, and with 
weather and soil conditions high- 
ly favorable in the great wealth- 
producing Middle West for even 
bigger crops than last year’s, 
prosperity should increase this 
year, rather than slow down. We 





manufacturers think we know 
what we are about in increasing 
our production schedules, 

“No, I do not think that selling 
automobiles on the part-payment 
plan is a bad policy. To sell them 
this way is good business and en- 
tirely logical. Harm can come 
only to those who lack common 
sense and business prudence in ar- 
ranging their down and monthly 
payments. 

“T do not consider used cars any 
greater menace than the approach 
to saturation. We have always had 
these bugaboos with us and they 
have never yet brought disaster. In 
my opinion the 1926 demand will 
be big enough to absorb not only 
all the new cars made, but also 
keép down used car stocks to safe 
limits. 

“I see no danger spots ahead. 
The country as a whole is too big 
and wealthy to have losses in any 
one section seriously» set back 
general prosperity. 

“Even should the Florida boom 
blow up,” he added with a smile 
on his own initiative, “it could only 
bring trouble to that wonderful 
state fog a short time, and perhaps 
| worry Wall Street but a few weeks. 
|I tell you prosperity is too great 
jand too well grounded for the tem- 
| porary troubles of any one section 
}to put a permanent stop to prog- 








Labor Turnover at 
Reo Plant Low 


Lansing, Mich., Feb. 23.—At the 
close of 1924 the Reo Motor Car 
Company published its labor turn- 
over figures an dlaid claim to the 
lowest turnover of employees among 


factories of any size in the entire 
automotive industry. Its turnover 
for that year was 19.9 per cent., 
considerably below 2 per cent. per 
month. 

Now Reo’s turnover figures for 
1925 are disclosed and they show 
that in the past year Reo was 
again very fortunate in this 
phase of itS relations with its 
employees. The labor turnover 
for the year was 21.8 per cent., 
less than 2 per cent. above the 
figure for the record year, offi- 
cials of the company claim. 

During the year the greatest 
monthly turnover recorded oc- 
curred in April, when 2.8 per cent. 
of the employees were replaced. 
On the other extreme was July, in 
which only .9 percent. turnover 
was Mecessary. 





ress as a whole in -the United 
States. 

“I am a bull on California,” he 
concluded. “I always have been. 
It is easy for me to see its wonder- 
ful present prosperity. A contin- 
uation of its growth and wealth is 
logical, and to my way of thinking 
one of the things one can safely 


prophesy for the future.” ‘ 








No one ever.succeeded 
inseriously challenging 


the Hupmobile market. 


The loyality of Hupmobile 
owners is one of the Hup- 
mobile dealer’s strongest 
assets. 


UPMOBIL 





EIGHTS and SIXES 





NEW FORD AIRPLANE 
PLANT TO BE BUILT 


Detroit, Feb. 23.—A new air- 
plane manufacturing plant and a 
new hangar having a capacity of 
housing fifteen or more airplanes, 
forming one of the largest and 
most modern aircraft developments 
in the country, will be erected 
within the next few months at the 
Ford Airport at Dearborn, Mich. 

Plans are being completed for 
the plant which is to replace the 
building of the Stout all-metal air- 
plane alivision of the company re- 
cently destroyed by fire. The new 
airplane plant, which is to occupy 
part of the site of the former build- 
ing, will be three times as large 
and will have a floor area of 60,000 
square feet. It will be fitted with 
every modern facility for the man- 
ufacture Of airplanes laid out in 
the standard Ford system of pro- 
gressive production. 





Sees Bigger Call 
For Good Cars 


Marysville, Mich., Feb. 23.— 
C. Harold Wills, president of 
Wills-Sainte,Glaire, Inc., in a let- 
ter to his distributor organiza- 


tion, predicted a larger demand 
for fine quality cars in 1926 than 
at any time during the past three 
years. 

“This is going to be an ynusually 
good and profitable year,’”’ said Mr. 
Wills, “for the producers of fine 
ears, and I beljeve production in 
the quality car field will be greater 
than it has been for several years. 

“This conclusion is based not 
alone on the prosperous condition 
of this country and the big increase 
in the number of peopie whose in- 
comes have placed them in the 
market for a fine car, but also on 
the fact that fine car owners have 
found out there is no substitute for 
quality in a motor car just the 
same as in wearing apparel, fur- 
|niture or any of the other neces- 
| sities or luxuries of life.’’ 

; 
MANUFACTURER WINS IN 
SUIT TO PROTECT PRODUCT 





Gary, Ind., Feb. 23.—On an ac- 
tion brought by the Anderson Com- 
pany of this city, manufacturers of 
Aneo Timers, against the Western 


Auto Supply Company of Kansas 
City, Mo., the Circuit Court of 
Cook county, Illinois, has issued 


an injunction against the latter 
concern to forbid certain represen- 
tations with regard to the Anco 
| Timer. 

For years it has been represented 





l to customers that the ability to} 


cut prices is because of the fact 
that they buy in huge quantities 
j “direct from the factory” at lowest 
| prices and sell direct to the car 
jowner. The court held in effect 


| that such representations with ref- | 


j erence to the Anco Timer are un- | 
\lawful and cannot be continued, } 
| directly or indirectly, either in|} 
eatalogs or through sales across 


the counter. 


‘CANADAY VISITS SEATTLE 


| WILLYS-OVERLAND BRANCH 


} Seattle, Wash., Feb. 
| Canaday, president 
| States Advertising Corporation, To- 
| ledo, O., and the advertising coun- 
| sel of Willys-Overland, Inc., Tole- 

do, visited here recently for a con- 
| ference with J. H. Alfred, North- 
; west manager of the Willys-Over- 
j land Pacific Company. 

Canaday has been on the Pacific 
| Coast for the past two Weeks, mak- 
| ing a survey of the Coast. He also 

attended the San Francisco Auto- 
| mobile show. 


ADVERTISEMENT 











Every 214 seconds, some- 
where in the world, some 
one buys a Dunlop Tire. 


23.—Ward | 
of the United } 











SHIPMENTS HIGH — 
IN AUTO FREIGHT 


Heavy Rail Movements 
Indicate Large 
Output 





Special from A. D. N. Detroit Bureau 


ETROIT, Feb. 23. — 

Heavy motor  produc- 
tion, the freight department 
of the Pere Marquette Rail- 
way reports, is responsible 
for large increases in traffic 
for the second week in Febru- 
|ary, as compared with the 


|Same period a year ago. 

Forwarded traffic records a 130 
per cent. increase and received 
traffic is up to 65 per cent. 

Paige, Studebaker and Lincoln 
factories at Detroit, as well as 
the Fisher Body plants, were par- 
ticularly active. At Flint, the 
Buick Motor Company’s produc- 
tion was the outstanding feature 
in the city’s unusually active in- 
dustrial conditions. Other plants 
‘at Flint are active as well; Lan- 
Sing is showing marked activity. 

Factories at Muskegon and 
Grand Haven, felated to the auto- 
motive industry, show increases 
of traffic, both inbound and out- 
bound. 

Eastbound movement through 
the Buffalo gateway continues to 
show increases; the westbound 
volume suffered from lack of an- 
thracite shipments, but with the 
clearing up of the coal situation 
marked activity is looked for in the 
immediate future. Commercial 
j coal movement plays its part in in- 
creasing the Toledo gateway's 
movements by about 5 per cent. 

Chicago gateway is down 8 per 
cent. and translake shipments are 
down about 10 per cent. 

At Kenosha, Wis., Nash Motors 
is running at full capacity. 





WHITE CO. INAUGURATES 
1926 SALES CONTEST 


Cleveland, Feb. 23.—The 1926 
race for the White club trophies, 
emblematic of supremacy in sales 
results among White Motor Com- 
pany salesmen, is on, with Walter 


C. White, president, watching the 
leaders for the men who are to 
win promotion in the Cleveland 
company’s ranks, 

This was made clear to the 
eighty-seven members of the club, 
an honorary organization. of the 
leaders in the company's sales 
| force, when they met here for a 
|two-day reunion. The 1926 race 
|} will run for twelve months. 


| tice tsi 3 2 
‘BOARD OF DIRECTORS 
CHOSEN FOR “AIRCRAFT” 


|; Detroit, Feb. 23.—Air Craft, the 
Voice of Aeronautical Detroit, a 
|new publication just been started 
lguided by a board of directors 
}in Detroit, is to have its destinies 
'ecomprising men prominent in the 
aeronautical and automotive indus- 
| tries. 

Among those who have accepted 
to, date are:— 
| KE. LeRoy Pelletier, Rickenbacker Motor 
| Company; Charles C. Kellogg, postmaster, 
| Detroit; William A. Mara of the Stinson 
Airplane Syndicate; H. G. McCarroll; as- 
| sistant manager, Detroit Arctic Expedi- 
| tion; Cant. I. M. Woolson, aircraft engine 
| department, Packard Car Company; Capt. 
| Sid A. Erwin, president. Detroit Flying 
| Club; Robert Walker, representing the 
| Ford interests; George H. Himes, Miller 
| ubber Company; Wa:ter C. Boynton, De- 
Automotive Daily News. and 
Aircraft Development 








R 

troit editor, 

Edward Hughes, 
} Corporation. 


“APPOINTED ASSISTANT 
| TO ROBERT C. GRAHAM 


| Evansville, Ind., Feb. 22.—c. J. 
| Schwab, former freight and passen- 
|ger agent of the Evansville-Ohio 
Valley Railway traction line, has 
been appointed assistant to Robert 
C. Graham, vice-president and gen- 
eral sales manager of Dodge Broth- 
ers. Schwab has represented Dodge 
‘ Brothers in Boston. 
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New Car Buyers Seeking 


Immedia 


UFFALO, N. Y., Feb. 23. 
—High priced automo- 
biles are showing the same 
proportionate improvement 
in volume of sales as the low 
and medium priced cars in 
Buffalo. 


Unlike this time last year, many | 
orders are being received for 
immediate delivery. Inclement 
weather has had little effect on the 
spirit of the automobile buyer. 
Obviously, dealers expect a greater | 
demand for new cars as soon the} 
weather is at all tempting. 

Present deliveries in Cadillacs are vol! 
much ahead of Jast year, according to | 
H. M. Kinney of the Cadillac-Buffalo 
Corporation ‘Sales are notably ahead 
of last year at this time,’’ he said. ‘‘Or- 
ders for immediate delivery are in good 
volume proportionately. We anticipate 
an excellent spring business.'’ | 

A, . Sawyer, sales manager of the 
Pierce-Arrow Sales Company, said: ‘‘Many | 
sales have been made in the last few | 
weeks for immediate delivery. We are 
pleased with the present volume of busi- 
ness, and the outlook is much 





} 
| 


more en-j4 
couraging than it was at this time a year 
&go.°’ 

Roesch & Klinck, Flint and focomobile 
dealers, report a very good basiness 
both lines. ‘“‘We are oversold on 
Locomobile, Mr. Klinck = said ‘*The | 
gradually increasing demand for the Lo- 
comobile has been greater than we antici 
pated early in the year, and the spring 
outlook is very good We are greatly 
pleased also with results in the Flint,’’ | 

Frank Kloepfer of Kloepfer Brothers, 
Zuick dealers ‘There has Ween a} 
gradual imp in Buick sales since, 
last August ime in orders ! 
this week ov those of last week is par- 
ticularly not We look for a record 
spring busi Telephone calls and other 
means communication indicate an un-, 
precedented interest in new cars.’’ 

G. C. Klein, sales manager of the A. W, | 
Haile Company, Ford dealers, also reports 
a gradually increasing number of orders 
since the t of the year ‘*We look fora 
fine spri business. In spite of bad 
weather past week our business has 
been excellent.’’ 


LOS ANGELES, CAL. 
Los Angeles, Cal. Feb. : 
The new car business is showing 
gains over last week, last month 
and last year, according to deal- 
ers interviewed for Automotive 
Daily News. The leading factors 
in present sales are the new 
models now being shown for the 
first time, while new financial 
plans also have stimulated sales 
to a certain degree. 
*‘Seldom has any new model car jumped 
to such popularity as the sport roadster 


with the ‘jumper’ seat,’’ states Gustauve 
Krakaeur, president of the Sonoma Motor { 


said: 
ovement 
but the rease 
| 


ness 


of 


9 t 
3o.— 





Sales Company, Willys-Knight and Over- 
land dealers, in commenting on the heavy 
demand this model 
Knight roadster. 
The i 
being 
make 


for 
sport 
G 


allo 


in the Wiilys- } 
| 


Company is now | 
sufficient Hupmobiles to | 
immediate deliveries. This | 
tributor delivered more than 150 Hupmo 
bile sixes in the southern California ter 
ritory in January, and it is expected that 
February will outdistance the January 
record. 

Clair R. Savage, sales manager for J. | 
m Leavitt & Co., Oldsmobile distributor, | 
reports that the Oldsmobile coupe is at | 
present holding the center of the stage. | 
His firm is pushing its sale among sales- 
men, He says that saJesmen prefer it 
because it has a large rear deck, which 
opens flush with the floor and Six | 


ale 
ais 


ample space for a trunk, if needed Six 
coupes were sold in ome day to salesmen 
recently. Mr. Savage states that one- 
third of the total Oldsmobile sales for 
January were for coupes 

The new finance plan recently adopted 
is largely resporpible for the increased 
sale of Nash.,and Ajax cars, according to | 
J. E. Waters, of the Waters-Nash agency 
metropolitan dealers, 

“‘Our large increase in the sales of 
both Nash and Ajax can largely be at- 
tributed to our rémarkable finance plan, 
which we do not believe is equaled from 
the buyer's standpoint any place in the 
country,’ declared Waters 


URGES WRECKING OF 
WORNOUT USED CARS 


Milwaukee, Wis., Feb. 23. 
dealers used should 
in the practice of seeing that 
taken in on trades which 
no further value for transportation | 
purposes wrecked, according 
to Rudolph Hokanson, president 6f 
Nash Sales, Inc., of Milwaukee. 
The which has outlived | 

usefulness liability to all} 
motordom, Mr. Hokanson stated 
It is a liability, first of all, to its| 
owner, he continued, and it de- 
prives the dealer from whom it 
purchased of the confidence of one 
prospective customer at least. 


All 
unite 
cars 


in cars 


possess 


are 


used c 


ir 


its is a 


is 


NEW RADIATOR CAP 

Buffalo, N. Y., Feb. .—The} 
Ellison Bronze Company of James- 
town, N. Y., bronze fdunder, 
marketing a bronze ornamental! } 
radiator cap. H 

The radiator cap is heavily | 
nickel plated. The Ellison com-| 
pany will do national consumer 
advertising in May or June to pop-} 
ularize its new product. 
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What Do You Think? 


| 


‘non 
| was 
| st?ne 


| Fred Wilson, 


} Mr. 


|} Motor 


| 
change, 


| Schneider of 





te Deliveries 


This column is devoted to 
the exchange of ideas and 
suggestions by readers of 
the Automotive Daily News 
on retail merchandising 
problems. 








Editor, 
Automotive Daily News, 
25 City Hall Place. 
New York, N. Y. 
of motor cars 
incentive to. thrift. Savings 
increased time sales have 
increased. The cash buyer is. usu- 
ally spending his savings. The 
time buyer is saving the price of 
his car. 

While the average time buyer to- 
day realizes that finance compa- 
nies cannot provide money at bank 
rates, there is always an occasional 
customer who questions the finance 
charge because is obviously 
more than 6 pet of the loan 
and because he has been {accus- 
tomed to think of per cent. 
the legal rate of interest. 

There 
objector, 
carrying charge 
pany is not 
combination of the 

1. Money 
Banking deta 
Credit in 
ultimate 
Credit’ investiga 
Office detail ir 
cepted contracts 
of overdue paper 
from 


The financing is 
an 
have 


as 





it 

cent. 
6 as 
this 
the 
com- 
but a! 


> t 
costs 


answers to 
first is that 
finance 
est at all 
following 


are 


and 


many 
the 
ofa 


inter 


3 surance ¢ 
loss 
ns 
the handling of 
Collections 
Repossessions of 
buyers. 
Garaging, advert 
possessed cars 
Losses on repossessed 
less than the 
Losses by conversion 
Losses by defaults on 
Legal expenses 
Overhead costs of 
space, etc 
Insurance 
Yours very truly, 
ROBERT C. DUFFUS, 
Western District Manager, 
Hare & Chase, Inc. 
5533 Woodward Ave., Detroit. 
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Chrysler Banquet 


Collins, | 
Au- | 


dis- | 


-R 
H. 


Chrysler 


H. 


Collins 


Chicago, Feb. 
of R. 


Company, 


president the 
tomobile 
tributor, was the guest of honor 
at a banquet tendered by eighty-| 
five dealers in his district, in the} 
ballroom at the Palmer House. Mr. } 
Collins is leaving for Europe this} 
week for a three months’ tour. 
It rarely a dinner given 
the distributor instead by 
distributor. ‘ 

Mr. Collins was the recipient of 


to | 
the | 


is is 


of 


|a silver loving cup, and others re- 


were W.| 

the 
Far- 
Han-! 
Sales 


with trophies 
Cc. Auble, vice-president 
Collins company, and W. H. 
rington, district manager. J. 
of the Hannon Motor 
toastmaster. Isador 
of the Riviera Motor 
presented the cups 
Among those who 
district 
the Chrysler factory: 
the Ogden Motor Sales, Lee Willy 
of the Lilly Motor Sales, Mr. Har- 
rigan of the Harrigan Motor Sales, 
tittenhouse the Ritt Motor 
L. Lipner of the Progress 
Sales, Ambrose Griffith of 
Griffith Motor Mr. Mc- 
of the Drexel Auto Ex-; 
Mr. Walsh of the Drexel 
Sales Company, and Mr.! 
the Schneider Motor 


membered 


of 


yourn- 
Sales 


spoke 
supervisor of 
Mr. Engels of 


were 


of 
Sales 
the Sales, 
Fadden 


Motor 


Sales. 
Alex 
manager 
acted as 
sisted by 
Thomsen 
Johnson, dealer at 


N. 
of 


Dannenberg, general 
Burnstine Motor Sales. | 
executive chairman, 

Mr. Thomsen of the, 
Motor Company, and Mr. |! 
Portage Park ' 


TO HANDLE FLINT 
Altoona, 23.—H. A. | 
Espey, a automobile ! 
man of this city, has been ap- | 
pointed the Altoona and Blair; 
county distributor of the Flint line 
of passenger Cars. 


’a., . Feb. 
well-known 


Keen Interest Displayed 
- In Pierce-Arrow Line 














Buf 


viousl 


falo, N. Y., Feb. 23.—As pre- 
y announced in the Automo- 


tive Daily News, the Pierce-Arrow 
Motor Car Company is presenting | Compartment and converts this car 


chassis at a price not far from that | 


of its 


complete 
;coaches on its standard series 80/|ionable sedan. The front compart-| 
handsome | 


line of custom built 


open cars. The new models 


| will not replace any of the present’ 


body types in the series 80 line, but 


new 
coach 


Others 


Fiv 


$3.15¢ 


Five-passenger, 


Sev 


;}sine coach, 

The new coaches are 
| the Pierce-Arrow hody factory and 
offered 


are 


| with 


an addition 
The picture above 
Pierce-Arrow 


to it. 


presents 


» priced at $3,350. 

in the line are:— 
e€-passenger, two-door coach, 
, 


new 


four-door coach, 


en-passenger, 
$3,450. 


4-door limou- 


all built in 
in six-color 


many distir.ctive 


options, 
features, 


the | 


seven-passenger | 


|at the price of $3,450. A turn of 
| 2 handle lowers the plate glass 


; partition at the back of the driver's 


j} from a limousine into 


a compan- 


|ment is finished in 


leather. 

coaches have low, clean-cut lines, 
accentuated by the broad 
heading whith extends from 
| nose of the radiator to the 
a graceful sweep. 

Comfort and roominess have 
| pean made leading features of body 
| design, the 130-inch wheelbase of 
lthe Series 80 chassis the 
a sufficient a 
| 


rear 


allowing 
space for 
limousine 
in the foursdoor 

oaches are 291% inches wide, per- 
mitting easy entrance and exit. The 
| rear seats are 52% inches from side 
| to side, seven-passenger capacity 
being provided by two comfortable 


coach body with 
eile All doors 
c 
| 


Of unusual interest are the seven | seats of the forward folding type. 


passenger 
| construction. 
| $3,350, has the commodiousness of 
| a seven-passenger sedan. 


coaches, of 


The first, 


four-door 
listed at 


Pierce-Arrow’s original all pur- 


pose, 
drive 
basie 


Coach, of seven-passenger capacity, 


all season 
limousine, 
design in 


car, 
is 


the enclosed 
duplicated in 
the Limousine 





| Generous leg room is provided in 


all models. es 


TO SET SHOW DATES 
Yonkers, N. Y., Feb. 23.—The 
| Sixth Annual Yonkers Automobile 
| Show will be held in the state ar- 
|} mory on North Broadway here dur- 
jing the week of March 1 to 6. 


In design, the new Pierce-Arrow | 
body | 


the} 
in | 


com- |} 


Packard Detroit 
Branch Presents 
Used Car Exhibit 


Detroit, Feb. 23.—The Detroit 
branch of the Packard Motor 
Car Company held a used car 
show last week, and for what is 
probably the first time, an anto- 
mobile manufacturer made use 
of display advertising space to 
call attention to a sale of used 
cars. Offemngs of used cars are 
ordinarily carried in the classi- 
fied columns. 

Packard operates three used car 

; Stores to absorb the cars taken in 
On new car sales. These stores are 
under the management of Horace 
|W. Woodward, who has been 
|handling Packard’s used car sales 
| for fifteen years. In 1925 the used 
| oar department disposed of ap- 
|proximately $600,000 worth of 
jused cars, at an average value of 
| Sse" per car. Four salesmen 
sold over $60,000 worth each. 

Speaking of the used car exhibit, 

Mr. Woodward says: “From our 
sales records we know that the 
| public is interested at the present 
time in the class of cars that we 
| handle. We have brought all 
models of used Packaré cars into 
|} one showroom, where they can be 
conveniently inspected. The public 
is showing its interest, and we an- 
| ticipate that good results will fole« 
low the methods of advertising that 
Wwe are Paekard changes 
from year to year are not oute 
wardly startling, and our recondi- 
tioning methods have been brought 
to a point that makes it difficult 
to tell whether the Packard car 
that passes you on the street ig 
| five years or five days old.” 





using. 


ST 
Teh. -Ths 
Company ane 


DISCONTINUES PRICE LI 

Trenton, N. J., 3. 
Thermoid Rubber 
nounces that it hus discontinued 
the consumer price list on brake 
lining, which has been in effect 
for more than twenty years. The 
company has adopted new trade or 
dealer list prices on Thermoid hy- 
draulic compressed and interwovea 
brake lining. 
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for Economical Transportation 


























‘‘—Talk of the Town; Showroom Crowded!” 


January 23, 1926. 


RICHMOND, VA. 


“Improved Chevrolet talk of the town. Our 


showroom crowded since cars on display. 


Landau a 


real sensation.” 


MARTIN CHEVROLET SALES CORP. 


This is No. 14 of a series of telegraphic 


reports 


on the _ reception 


of 


the 


Improved Chevrolet by dealers and public. 


CHEVROLET MOTOR COMPANY, Detroit, Micu, 


Division of General Motors Corporation 
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FOREIGN TIRE 
TRADE LISTED 


Government Reports 
Indicate Sales 
Abroad 


Washington, Feb. 23. — Foreign 
trade opportunities on tires, as 
published by the United States De- 
partment of Commerce through its 
Bureau of Foreign and Domestic 
Commerce, are listed in part in the 
following reports. 

FINLAND MARKET BETTER 
Helsingfors, Finland—Dealers in 
singfors handling tires are reluctant 
undertake any business in ‘‘clearance’’ or 
‘seconds'’ stocks. There are a very few 
small and unknown firms of rather specu- 
Jative standing which might be willing to 
undertake purchases of ‘‘clearance’’ tires 
to limited amounts, but it is doubtful if 
any steady or profitable business could 
be developed with such firms. The 
motive market in Finland is just passing 
the pioneering stage. The market has 
undergone its first flush of 
and tire demand. Last year witnessed the 
biggest turnove n motor vehicles and 
tires in the country. but the registrations 
of cars and trucks at present do not 

much exceed 12,000. 
GERMANS LIKE BALLOONS 

Bremen, Germany—W — the 
the neé German ffective O ete »ber 
1, 1925, the special perkalt 11 
sport automobile tir into Ger 

ed ugh the 


Hel- 
to 


tariff, 


auto- | 


automobile | 


adoption of | 1 


: | The 





ewe depression in Bremen and en- 
virons, the number of automobiles has 
increased during the past year about 35 
per cent. motorcycles 46 per cent. The 
reputation of American-made tires is ex- 
tremely good here and the attitude of the 
possible buyers, both dealers and con- 
sumers, is favorable. There is, however, 
a preference for the metric clincher type 
of tire, and manufacturers equip their 
cars with rims for such tires. Straight- 
side balloon tires are. becoming fairly 
popular, and are regularly listed by Con- 
tinentals. At present there are small 
stocks of American tires availabje_ in 
Bremen,. and owners of American cars 
sometimes have difficulty in securing the 
exact size and type of tire desired. 
AMERICAN TIRES IN CHILE 4 

Valparaiso, Chile—In this market two 
American-made tires and the Dunlops are 
contesting hotly for leadership, Michelin, 
two other American tires, and Continental 
tires following in order. Another Ameri- 
ean tire is entering the market, and, 
although handicapped because of its 
higher prices, seems to be makitig good 
headway. 

NETHERLANDS SALES GOOD 

Amsterdam, Netherlands — In 
market Michelin, two American 
Dunlop, French Goodrich and 
American tire are respectively the lead- 
ers. The outlook is good for increased 
sales, use of buses is increasing and the 
quality of American-made tires is recog- 
nized. Daring the past three months 
prices have increased about 10 per cent. 

ONE MAKE AT GENEVA 

Geneva, Switzerland—Bus one American 
tire is represented in this market. 
Michelin, French Goodrich, Continental, 
| Englebert nad Bergougnan are active. 
The growing use of balloon tires should 
increase the sale of American makes, par- 
| ticnlarly as American cars, equipped with 
balloon tires, enjoy an excellent sale. 

OUTLOOK GOOD IN BASEL 

French 


this 
tires, 
another 





Switzerland. — Michelin, 
two American-made tires, Con- 
nental, Dunlop (English and German), 
| Englebert, Hevea and Bergougnan are the 
| most active companies in this market. 
outlook for e sale of American 
| tires is 1, due to recent 

f American 


| Basel, 
| Goodrich, 


put 
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tomers because they know that our | 


j}this way 
manufac- | s 





Novel Sales Plan 
Business Getter 


Special from A, D. N, Detroit Bureau 

Detroit, Feb. 23.—Concord Tire 
Company sells about 400 tires for 
cash every week from its four 
trucks, covering a regular route. 
In commenting on this unusual 
method of selling tires, Ralph Levy, 
manager, said:— 

“We began selling tires in this 
manner several years ago. At first 
we used a touring car. We loaded 
several tires and made the rounds 
of small autOmobile dealers in the 
outskirts of the city. We found the 
business profitable and gradually 
extended our service until now we 
have four trucks covering Detroit 
and a thirty-mile radius from our 
store. Each truck carries a gross 
of tubes and fifty tires of various 
makesS and sizes, 

“We sell to gas stations, acces- 
sory stores, automobile dealers 
handling the smaller cars, and tire 
dealers in the larger towns. Our 
is popular with our cus- 


truck will stop at their doors ona 


|certain day every week, They know 
|that they 


ean buy two or three 
tires at a low price from us and in 
keep down their invest- 


























out and now available. 


which ‘‘Cannon Ball’ 





beauty and stability to 
excellence. 





7 Pass. Phaeton - 
5 Pass. Phaeton 
4 Pass. Roadster 
5 Pass. Coupe Sedan 

4 Passe. Coupe Roadster 
5 Pass. Brougham 

5 Pass. Sedan 
7 Pass. Sedan 
4 Pass. DeLuxe Coupe 


Rick 
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@On that same wonderful chassis with 
longest list of road records ever made by one 


man driving the same car in one year, is 
now mounted a body that is equal in 


@ Rickenbackers have been famous from 


Famous ‘‘Six’’ Prices 
$1795 


Beauty Allied to Performance 


@ Style, comfort, luxury, sturdy construction 
and faultless finish—these are the outstand- 
ing qualities of the new Rickenbackers just 

: @ Now, Rickenbacker owns its own body 
plants—the coach work as well as the en- 
gine and other chassis units—are all de- 
signed, built and finished in Rickenbacker 
shops and by the most skilled artisans 
known to the industry. 


Baker made the 


its mechanical 


Rickenbacker Motor Company 


Detroit, Michigan 


1750 
1795 
1695 
1920 
1895 
2095 
2195 
1995 


7 
5 
4 
5 
4 


enba 


WORTHY 


— . 





the very first for advanced enginecring 
features and for super-fine machining. 


@A glance at the new Rickenbackers will 
suggest to you the idea of quality of the 
highest order—a close, critical inspection 
of details will confirm that first impression. 


Vertical ‘‘Eight’’ Prices 


Pass. Phaeton 
Pass. Phaeton 
Pass. Roadster 
Pass. Coupe Sedan 
Pass. Coupe Roadster 
5 Pass. Brougham 

5 Pass. Sedan 
7 Pass. Sedan 
4 Pass. DeLuxe Coupe 
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2320 
2295 
2495 
2595 
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Dealers Give Views on 
Time Payment Tire Sales 





EW YORK, Feb. 23.—“We have found the time pay- 
ment method of selling tires in New York city a fail- 


39 


ure, 


says M. Getzler, proprietor of the Victor Tire Supply 


Company, in commenting on m the credit system for tire 





dealers. 


This company, un@er the name 
of the Credit Tire Company, was a 
pioneer in this system of tire sales 
here uhtil it was abandoned several 
months ago.after being tried wut 
for four months. 

“We thought that what had been 
done successfully in smaller plac@® 
could be done here, but conditions 
are different. It seems that buyers 
are less reliable,’ says Getzler. 

Hardly 1 per cent. met their pay- 
ments promptly, he says: The rest 
delayed from four to ten weeks 
longer than they promised, necessi- 
tating the expense of a collector or 
special letters. Fundamental rea- 
sons against the plan are thus sum- 
marized by Getzler:— 

“People who cannot afford to 
pay cash fee their tires ought 
not toown a car. If they haven’t 
the money when they come to 
buy, the chances are that they 
still won't have it when the pay- 
ments fall due. In the case of 
time payments on the car itself, 
they know they will lose the car 
if they don't pay. so they meet 
that obligation fairly well, but 
they take advantage of the tire 
man. 

“There 
have 


was 


were cases where we 
but the 
didn’t 
The ex- 
was out of 
proportion cha that 
could be ma for carrying the 
customer, in the case of tires. The 
proportion of those who 
on payments was large 
make it impossible to 


profits accurately 


taken the car, 
matter 
want to bother 
pense of 


too mall—we 
about 
collections 


to the rge 


de 


so as to 
anticipate 


or depend on 


turning capital systematically. 
Good-will was hard to maintain 
bécause customers questioned the 
charge added to cover the carry- 
ing expense. 

A special difficulty in operating 
the plan this season came from 
the rises in tire prices. When it 
became necessary to add to the 
cost of a tire, because the market 
price had changed, customers were 
inclined to think that they were 
being overcharged for deferred 
payments. 

SYSTEM PROTESTED 
Feb. 23.- 
Milwaukee frown 


Milwaukee, Tires deale 
the 
the de- 
This may be 
of the 
Their stand applies 


in 
‘of tire ‘purchases o 
ferred payment plan. 
said at least of the 
larger dealers. 


ers upon 


idea n 


majority 





fell down | 


to any which would 
set 


installment 


general policy 


j include the sale of tires on 


| basis of pay 


any 


ment 
ment 


on the 
| plan. 
of 


not 


for 
by 


tires, 
Mil- 
of 


to 


Extension eredit 


is banned 


however, 


waukee dealers in the cases 


regular customers who prefer 
dealers. 
consid- 
risk be- 
‘oponed. 


that 


| run accounts with their 
|} Such purchasers must be 
| ered a satisfactory credii 
fore such accounts 
Expressing 


a 
all 
incially 
the 


the. opinic: 

yuld be fin 
cash for 
rs stated that it was un- 
deferred payment on 
become a general 
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New Automotive Equipment 





This department is devoted to the newest developments in automo- 


bile accessories, replacement parts and shop equipment. 


Its 


columns are open to manufacturers, who are invited to submit 


descriptions and illustrations of 
Te 
PRILL 





HEAVY DUTY 


The Electrical 

is man- 
heavy 
port- 
equipped with 


te 
cinnati, 
new is-inch 
duty 


Company, Cin 
ufacturing 
duty and *%-inch heavy 
ble electrical drill 
the original trigger switch. The 
switch, cently placed on the elec- 
rical drills, is of double pole con- 
tact tion, automatically 

lines of current 

all arcing, com- 

im. 
east integral to the 
frame, strengthening 
eliminating all possi- 
lignment on ar- 


claimed. 


construc 


officiais 
head 
of the 
he drill 
vility of 
nature 
arbon 
quickly 


wny 
tator 
body 


is 


and 

out-of-a 
shaft, 

brushes, 


is 
it is 
adjusted 


it 
can be 
merely 


stated, 


The commu- | 


their laest products. 


é 





Imperial Lite 





The 
turing 
heavy 


Rippner Brothers’ Manufac- 
Company, Cleveland, report 
cemand for its Imperial Lite 
No. 2811. It is a combination stop, 
tail and back-up light. 

The stop and back-up compart- 
ments each carry a parabolic re- 
flector highly silvered. The name 
lens is illuminated all the time at 
name. The bracket is universal to 
fit any type of car. The lenses are 
of uniform size, 2% inches in diam- 
eter. The stop lenses are fur- 
nished in either ruby, green or 
amber. 





each 
of the 


screwing the screw 

side of the commutato! 

drill. 
The 1% 
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end 


-inch drill priced at 
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5g-inch drill priced at 
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104 WEST 70 ST. 
NEW YORK 


AHIGH CLASS HOTEL NEAR CENTRAL PARK AND, 
CONVENIENT TO SHOPPING AND AMUSEMENT CENTERS 


PRICES RANGING FROM $151041750 WEEKLY WITH 


ROOM AND 


THE USE OF BATH; $35 10842 WEEKLY SITTING ROOM 
BED BATH 


THE ROSE ROOM 1S AVAILABLE FOR SOCIAL 
——a FUNCTIONS OR BUSINESS CONFERENCES 
Ss 
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See Increase in 
Accessory Sales 


Milwaukee, Wis. Feb. 23.— 
The accessories market in Mil- 
waukee was somewhat stagnant 
during last week when compared 
with some weeks earlier in the 
winter, but dealers are looking 
forward to the opening of spring 
business in thé very near future. 


The delivery of many uséd cars 
within the next few weeks, pur- 
chased on a down payment during 
the months of January and Feb- 
ruary, is expected to produce a no- 
ticeable effect upon the demand 
for accessories of all kinds. Local 
wholesale business has been some- 
what better than retail business, as 
proprietors of accessories dealers 
in towns adjacent to Milwaukee 
are at present making purchases in 
preparation for spring demand. 

The past week has witnessed 
light demand for various 
sories. Bumpers, radiator 
auxiliary lights and chains 
among the most popular articles 
on the shelves of local dealers. 
Chains were quite generally in use 
a part of the time, particularly by 
cars used outside of the city. 


NEW HAVEN, CONN. 


New Haven, Conn., Feb. 
Sales of chains during the past 
week boosted accessory sales in 
this territory considerably. a gen- 
eral survey local dealers dis- 
closes, 

Many local 
increases 


the 


Complete Stoker 
In Record Time 


a 
acces- 
caps, 
were 


23.— 


ot 


dealers reportes 


in accessors saies curins 


week, 


Philadelphia, Feb 23 Six 
weeks from the signing of the 
order, a large stoker for firing a 
boiler with 12,870 square feet of 
heating surface in the power house 
of Dodge Brothers, Inc., had been 
designed, built, shipped from 
Philadelphia to Detroit, installed, | 
limbered up in actual service and 


the acceptance tests successfully 
run. 

This feat, achieved with the as- 
sistance of Dodge Erothers en- 


gineers, is believed by the builders | 


of the stoker, the American En- 
gineering Company of Philadel- 
phia, to be unexcelled and to set 


a new record for this kind of a job, 
The stoker was the first four 


of 


Taylor underfeed stokers ordered 
for a battery of four big boilers. 
They were purchased to assist 

the increased production plans of 


Dodge Brothers, Inc. 


GRAHAM AND KIRKLAND 
JOIN AUTOMOTIVE E. A. 


Chicago, Feb. 23.—M. D. Graham 
and Henry Kirkland have joined 
the Automotive Equipment Associ- 


ation, as special merchanising rep- 
resentatives to assist Arthur R.} 
Mogge in promoting that end of the 
organization’s work. They have 
represented both manufacturers 
and jobbers in their previous con- 
nections. Mr. Graham was for- 
merly connected with Mosler Metal 


Products Company, and Mr. Kirk- | 
land was sales manager of Cum- | 
ings Brothers, jobbers at Flint, | 
M‘ch. 


NORDBERG HOLDS SALES 
MEETING IN MILWAUKEE. 


Milwaukee, Wibs.. —The } 
Nordberg Manufacturing Company, | 
manufacturer and designer of 
gines, held a three-day sales con- 
ference of its representatives this 
week in Milwaukee. About fitfy 
representatives from all f 
the United States and Canada were 
in attendance. This was the first | 
sales conference held by the com- 
pany. It was concluded with a) 
dinner at the Plankinton Hotel. 


Feb. 23 


en- 


parts 0 


PLAN ADDITION 


Dubuque, Ia., Feb. 23.—Butt 
Brothers’ Wagon Works, manu- | 
facturers of automobile bodies, 
will build an addition to the plant, , 
645 Iowa St. It will be three} 
stories high at the rear of the/| 


building. | 





KELLY-SPRINGFIELD CO. 
OFFICIAL VISITS IN WEST 


Los Angeles, Cal., Feb. 23.—The 
year 1926 will be the biggest in 
the history of the Kelly-Springfield 
Company, according to A. R. Elm- 
dorf, general credit manager, who 
is now visiting the Pacific Coast 
for the first time in three years. 

Mr. Elmdorf declared that cred- 
its and collections in this section 
of the country are above normal. 
He pointed to the tire company’s 
increase of 35 per cent. in 1925 
over 1924 and stated that the com- 
pany’s officials were looking for- 
ward to a material increase again 
this year, particularly in the Los 
Angeles territory. 








HOUSE ORGAN ISSUED 


Portland, Ore., Feb. 23 (U. T. 
ym Bj—tne Cc. TF. C. 
Mills, house organ of the Colum- 


bia Tire Corporation, is the latest 
addition 
publications It will be issued 
monthly in’ the interest of the local 
manufacturing plant. 
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| The 


Buick value claims an ever-increasing 
share of public attention. 
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Ferro Machine to 
Boost Production 


Cleveland, Feb. 23.—Within the 
next two weeks the Ferro Machine 
and Foundry Company, Cleveland, 
expects to surpass its record on 
automobile castings by pouring 325 
to 350 tons a day. 

The Ferro plant is built around 
the manufacture of automobile cyl- 
inders and embodies specialized 
methods for turning out this single 
product with a minimum of labor 
cost, carrying into the foundry the 
line production system of the au- 
tomobile plant. 

The company .is now casting cyl- 
inders for many medium-priced 
cars. It has just completed two 
additions at a cost of $150,000. 


NEW SPRING SUSPENSION 
Minneapolis, Feb. 23.—Demon- 


Mixing |strations are being made here of 


the Larson center-pivoted 
matic spring suspension, a recent- 
invented device which is de- 
clared to equalize road jolts and 
make motoring smoother. The in- 
ventor is R. S. Larson. 
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auto- 
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MASON TIRE AND RUBBER 
HOLD SALES CONFERENCE 


Cincinnati, O., Feb. 22.—Harvey 
B. Stout, Central Division manager 
of the Mason Tire and Rubber 
Company, held an inspiring sales 
conference at the Grand Hotel here 
last week. 

Stout, who has had a sparkling 
career as a lawyer, lecturer, army 
officer and sales executive, inspired 
his Cincinnati organization by his 


exacting analyses and scintillating 
wit. 
The 1926 Mason sales program 


provides for a varied but aggressive 
dealers’ co-operative program, 
Philip J. Kelly, advertising man- 
ager, explained in detail to the sales 
organization how to execute the 
new Mason sales program. 





LEADS IN SALES 

| Los Angeles, Cal., Feb. 23.- 
;nouncement has been made 
| the West Washington Boulevard 
branch of the Western Auto Supply 
|}Company won the ‘distinction of 
showing a greater percentage gain 
in business in the year 1925 over 
|} 1924 than any other of the 125 
} stores operated by the company. 





An- | 
that | 





VARNISH MANUFACTURERS ' 
TO INCREASE OUTPUT 


Buffalo, N. Y., Feb. 23.—Th@ 
wide adoption of lacquer enamelg§ 
in the automotive industry has 8d 
graetly increased the demand fof 
this product that Pratt & Lamberty 
Inc., varnish manufacturers, ane 
nounce they have found-it necese 
sary to enlarge their lacquer plant 
An addition, just completed, will 
increase the output of this factory 
to three or four times 












For All Cars 


Largest exclusive maker 
of auto trunks. Quick 
service from stock. 
Weisman Lageace Mfzc. Corp. 
Syracuse, N, Y. 













Buick leadership in sales has enabled 
Buick to offer finer transportation at 
lower cost, and that is exactly what 
everyone is looking for. 


Those desiring the Buick franchise should have their names on file. 
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BUICK MOTOR COMPANY, FLINT, MICHIGAN 


Division of General Motors Corporation 


Pioneer Builders of 
Valve-in-Head Motor Cars 


WHEN BETTER AUTOMOBILES ARE BUILT, BUICK WILL BUILD 


Branches in All Principal 
Cities—Dealers Everywhere 
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Off Again, On Again 


HE present situation regarding excise tax elimination, 
greatly resembles the famous telegram signed “Finni-| 
gan,” which read “Off again, on again.” At the moment it} 
appears 4hat the 3 per cent. tax on passenger motor cars, | 
which was first written into the bill by the House Ways and | 
Means Committee, would stand. The Senate ‘came out} 
flatly in favor of eliminating all automotive taxes, but in! 
conference the House committee evidently found a method | 
of inforcing its views, for the bill, as reported, carries the, 
original 3 per cent. levy on passenger cars. 
On the theory that half a loaf is better than 
no bread, automotive interests have reason to be 
thankful that so much has been accomplished this 
year. It simply means a renewal of the battle next 
year. And when we join issue again, the watch- 
word of the automotive industry must be “No 
compromise, complete elumination.” 


Safety First in Industry 


[* Was a very pretty compliment that Col. Leonard P. 

Ayres of Cleveland, the well known financial analyst. 
paid the automobile industry in his last monthly bulletin. 
He spoke of the dangers of overproduction, but said that 
fortunately in the case of this industry “control over supply 
and demand has been exerted.” « 

“If other industries would learn how to exercise simi- 
lar controls,” continued Col. Ayres, “much would be accom- 
plished toward smoothing out the peaks and valleys of the 
business cycle and avoiding the ills which result from recur- 
ring booms and depressions. 

It is almost universally agreed that conditions 

‘which produce booms and then depressions are the 
most unfavorable factors in modern business.. The 
ideal condition is a steady undeviating line of pro- 
duction and sales. If, as Col. Ayres seems to indi- 
cate, the automotive industry has come nearer to 
this ideal than any. other industry then so much the 
better for automotive development and progress. 


Federal Aid Should Continue 


- some quarters there has been a disposition to favor 

reduction of Federal aid highway building, because of 
reduction in automotive excise taxes. This would be a 
grievous mistake. Road building contributes to the pros- 
perity of every citizen of the country. It increases the 
national wealth and the per capita wealth. Highway exten- 
sion in the West contributes to the pocketbook: of the family 
living in the East or the South. In this age of automotive 
transportation, highway building is a nationa] function, 
and the Federal government is very properly the leader in 
this work. 

President Thomas P. Henry of the American Automo- 
bile Association has very aptly summed up the situation in 
saying: “The slight objection raised to Federal aid so far is 
that wealthy states are taxed to pay for roads for less pros-; 
perous states. States are prosperous not because they are |, 
political units, but because the whole country is prosperous, | 
and the states that have the greatest wealth supply the| 
nation with the most commodities. The states that pay the! 
most taxes to the national government are the states that | * 
contain the legal headquarters of the largest number of | 
corporations enriching themselves through a national 


trade.” 








Trade today is largely dependent for growth 
and prosperity on highway transportation. Scarcely 
an article manufactured that does not make a 
shorter or longer part of its journey to the consumer 
over the road. More roads will make more trade 
outlets for every branch of business in every state. 
Taxes allocated to building roads ave an ini ‘est- 
ment and not on impost on business. 





Here and There in the Trade Headl ines—by MacConachie _ 
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THE SwinDLe SHEETS 
FOR THE NATIONA 


HE'S IN AGAIN. 





Ge Ounce, 


CAPS REFLECT DRIVERS C= 


L SHOWS 
ARE Now GOING THROUGH 


“THIS OUGHT 


MANY OF THE NEw ROAD - 
STERS WERE DESIGNED 
AT THE GOLFER 


SAYS 1926 May NOT BE HIS” 
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, GETTING READY FOR IT 
BALLOUNS ARE NEARLY 
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EQUIPMENT MEN 
OF QUEBEC MEET 


Selling Accessories and 
Autos Talked at 
Sessions 


Montreal, Feb. 23.—Marketing of 
accessories and how to please the 
public in selling automobiles were 
the feature subjects at the fourth 
annual banquet of the Automotive 
Equipment Dealers of the Province 
of Quebec, held recently at the 
Windsor Hotel. 

A number of the prominent aus 
tomobile and accessory dealers of 
the province attended. It was 
pointed out that the day had 
passed when anything could be 
sold, irrespective of its merits, and 
such was the competition today 
that the public is becoming more 
difficult to please. 

On salesmanship, in general, 
Ray Sherman gave an interesting 
talk on how to get away from the 
highbrow method of selling. After 
all, he said, the selling game was 
simply one of work, a general av- 
erage of results being obtained by 
the fixed determination to make a 
certain number of calls in any one 
day or week or month. He con- 
tended that it was never advisable 
to wait for the psychological mo- 
ment to put forward wares, but 


that they should be urged upon the 


people every day and 
ment of the day. 

The problem of 
a car one year, 
trying to sell him a 
and negotiating a 
old car, was freely 
Sherman tersely gave his own ex- 
perience with a 
used for two years and which be- 
came of .less value every time it 
was sized up by an 
salesman. He said the time had} 
passed when sales could be forced 
in any such manner, and from now 


every 
selling a person 


newer 
trade-in on the 


on cars as well as accessories would | 


have to be sold on their merits, with 
a great deal of activity displayed 
at that. 

In the automobile and accessory 
business as a whole it was re- 
marked that the number 


mo- |} 


and the next season | 
model | 
discussed. Mr. | 


car which had been | 


_~| sire to 
automobile | 


of manu-! 


| MISSOURI MOTORISTS 
GET MAP WITH LICENSE 


Jefferson City, Mo., Feb. 23.— 
Every automobilist in Missouri this 





Foreign Markets 
Seek U.S. Products 


Special frem A. D. N. Washington Bureau 

Washington, Feb. 23.—The De- 
partment of Commerce today made 
public a list of inquiries for Amer- 
ican automotive products from sev- 
eral foreign markets. 

The identity of those making the 
Jinquiries may he obtained from the 
department or any of its co-opera- 
tive offices by stating the number 
affixed to the inquiry in the fol- 
lowing list:— d 

19199—Beirut, Syria, 
ership for accessories. 

19234—-Sydney, Australia, 
accessories. 
19283—-Casablanca, Morocco, purchase of 
accessories. 
19281—Buenos Aires, 
chase of accessories. 
19203—Berlin, Germany, dealership for 
parts, axles, steering gears and motors. 
19229—Port au Prince, Haiti, dealership 
for automobiles 
19284—-Hamburg, Germany, 
and dealership for automobiles 
19200—Stockholm, Sweden, dealership for 
low-priced automobiles and accessories and 
parts. 

19202—Riga, Latvia. 
dium-priced automobiles. 

19282—-Birmitngham. England, purchase 
and dealership for ball and roller bearings. 

19286——Rotterdam, Netherlands, pur- 
chase of motor fire engines and ladder 
truck, 


year receives a state highway map 
with his new license plate, distri- 
bution of which began February 1. 
With each license plate is issued 
a 24-inch square map showing all 
details of the roads in the state, 
general information, location of 
cities, towns, post offices and com- 
munity centers. Road symbols, en- 
larged maps of Kansas City and St. 
Louis, pictures of M‘ssouri highway 
scenery and strip maps of United 
States highways through the state 
and other data of interest to mo- 
torists are included. 


REGISTRATION GAIN 

Salem, Ore., Feb. 23 (U. T. P. 
S.).—On February 5 there had 
been 135,476 motor vehicle licenses 
issued for the year 1926, which is 
4,872 in excess of the number of 
licenses issued to the same date 
during 1925 


purchase and deal- 


dealership for 


Argentina, pur- 


purchase 


dealership for me 








facturers, jobbers and dealers were 
dwindling to a comparative few; 
that the future was purely a fight} 
for survival of the fittest. While 
the capital invested in the automo- | 
bile industry is continually growing | 
and distribution of cars becoming | 
greater each year, still the effect | 
of competition is telling in the same 
ratio. 

On the effect of the recent Mon- 


DELEGATE FROM 40 STATES 
TO ATTEND BIG ROAD MEET 


Los Angeles, Feb. 23.—Forty 
governors of many states are 
appointing delegates to the annual 
| session of the United States Geod 
Roads Association, which meets in 
Florian Leduc of the| Santa Monica in June, according 
| Willys-Overland and a pioneer in| t? advices received here. 
| Montreal automotive induStry gave Each governor's delegation will 
| some idea of the success which had! be made up of from one to several 
| score of delegates. Besides these 
representatives there will be state, 
county and city officials interested 
in road matters: Gov. E. Lee 
Trinkle of West Virginia, president 
of the association, and Mrs. Trin- 


as 





| treal show, 


| followed the exposition and the ef- 
| fect it had had on the automobile | 
| business. He said the wisdom of| 
| charging admission this year had} 
been proved by the fact that those} 
attending had come, not so much|} 
'from tdle curiosity as froma de-|kle will be guests of George B, 
see for themselves and to} Dickinson during the convention, 
re-| Mr. Dickinson is vice-president at 

| large of the association, and J: A, 

There “was an estimated attend- |} Roundtree is director general. 
}ance of 465 at the banquet, repre-| - 
senting the provinces of Quebec, | LET ROAD CONTRACT 
Ontario, and several cities of the| Jefferson City, Mo., Feb. 23.— 
United States. The spirit displayed| First contracts for road construc- 
on the better merchandising fea-|t!on in Missouri during the current 
ture was one that argues well for| year were let last week for approx- 
the future of Montreal automotive imately ,142 miles of roads, the 
trade in general. work to cost $1,635,788. 


|; choose what would meet their 
quire ments in purchasing. 
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Report Shows Great G. M. Growth 
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PONTIAC CAR IS 
SEEN AS HELP 


‘Believe It Will Add 
To Position of Cor- 
poration 


(Continued from Page 1) 


addition, extra dividends were de- 
clared totaling $6 per share and 
aggregating $30,967,705. There re- 
sults a total declaration of common 
dividends for the year of $12 per} 
share, or $61,935,221. This includes 
the $5 extra dividend, amounting 
to $25,806,432, to stockholders of 
record November 23, 1925, but 
payable January 7, 1926. 

Cash in banks, government se- 
curities, temporary loans and 
marketable securities, at the close 
of the year amounted to $145,142,- 
088. This compares with $88,059,- 
016 at the close of the previous 
year. Sight drafts were $8,195,348; 
inventories $112,091,659; total cur- 
rent assets $290,869,088; current 
liabilities $109,042,207. This leaves, 
an excess of current assets over! 
eurrent liabilities of $181,826,881,) 
and compares with $61,105,281 | 
as of December 31, 1924, an in-}| 
crease of $24,721,600. Surplus in-| 
creased $36,909,544, and now! 
amounts to $119,020,473. | 

Comparison of the above stated 
earnings with the record of earn- 
ings of previous years indicates 
that 1925 was by far the most suc- 
cessful year the corporation has 
yet enjoyed. Net income was 
$106,484,756, or 71.56 per cenj. in 
excess of the previous high record 
of 1923, when the net income was 
$62,067,526. Further comparison| 
with previous reports will demon-, 
strate that the financial position} 
of the corporation likewise has| 
never been equalled. 








An Operating Review of the Year| 
During the year there were 
manufactured and sold at retail to) 


consumers at home and abroad, | 
' 





‘ Number of Stockholders 


The total number of stock- 
holders, all classes, by quarters, 
follows:— 

Year 
Ended 
Det 
31 
1917 
1918 
1919 
1920 
1921 


Second Third Fourth 
Quarter Quarter Quarter 
2,525 2.669 2,920 
3,737 3,615 4.739 
12,523 12,358 18,214 
26.136 31,029 36,894 
59,059 65,324 66,837 
72,665 71,331 65.665 
67,417 68,281 68.063 
71,382 69,428  +66,097 
60,458 60,414 658,118 50.917 
*In January, 1920, stockholders au- 
thorized the exchange’ of one share 
of common stock, par value $100, for 
10 shares of common stock without 
par value, the first exchange having 
been made March 1, 1920. 
tIn June, -1924, stockholders au- 
thorized the exchange of 4 shares of 
no par value common (capitalized at 
$10) for one share of no pgr value 
common (capitalized at $50); also the 
exchange of 7% Debenture stock for 
7% Preferred stock, sharé for share; 
and the exchange of 6° Debenture and 
6% Preferred stock for 7% Preferred. 


First 
Quarter 
1,927 
3,918 
8,012 
24,148 
49,035 
70,504 
67,115 
70,009 


5 
1 
0 











the corporation's 
distributors and 

827,056 cars. 
exceeded all previous records by 
95,775 cars, representing an _ in- 
crease of 13.10 per cent. The cor- | 
poration’s excluding all in- 
ter-company items, amounted to} 
$734,592,592. Stocks of cars in the 
hands of the corporation and its 
dealers and distributors at the 
close of the year were of moderate 
amount and no more than suffi- 
cient to meet the current retail de- 
mand. The policy of tha corpora- 
tion dealt with in the previous an-| 
nual report ~regarding stocking 
dealers with cars, has been rigidly, 
adhered to with profit, both to the 
corporation’s dealer organization 
as well as to the corporation itself. | 

During the year practically a 

complete new line of cars was of- 

fered to the public. Particular re-| 
gard was given to the trend toward 

closed cars. Your officers believe | 
that this line represents the great- | 
est values that the corporation has 
ever been able to offer. It was| 


through 
branches, 
organizations, 


own 
dealer 
This 


sales, 








rear ended December 
Passenger Cars 
3uick 


1925 1924 
166,952 
17,905 
456 
612 
728 


277 


562,653 
19,277 
5,511 


835.902 687,341 


295, 
36, 
45, 


19, 


Jidsmobile 
Commercial Cars 
Yhevrolet .....seeeee 
Totals 

Passenger cars 
‘ommercial cars 
Miscellaneous 


3rand total 
*Ineludes G. M. 
sion was transferred to Yellow Truck 
»perations of which are not consolidat e& 
oration; also cars, 





Chevrolet Leads General Motors’ 
Sales in 1925; Buick Is Second 


The sales by makes of cars by General 
31, 1925, compared with the sales of preceding years, 


*. trucks to end of April, 
and 


trucks and tractors not 


for ‘the 
follow: 
1919 
,853 
19,851 
.710 
461 
.345 


Motors divisions to dealers 


2 1921 
3,888 
-130 
+667 
-661 
,245 


,489 
-591 


1,489 
.719 


1920 
116,213 
19,790 
502 
244 
,241 


938 


.990 
-938 
,147 


1923 


4 2,682 
343 

4 
44 


210 

682 
28,846 
456, 214,799 393,075 391,738 
1925, when G. M. C. truck divi- 
Coach Manufacturing Company, the 
i in the accounts of Genera] Motors Cor- 
now manufactured. 








made possible to a very large de- 
gree by the capitalization of many 
constfuctive developments which 
have been under way for some time 
past. Public approval was most} 
gratifying. There resulted a de- | 
sand which has taxed the capacity | 
of practically all the motor car 
divisions. In the month of Octo- 
ber there were manufactured ané 
scld to dealers 96,364 cars, a record 
in excess of any previous month 
that the corporation has ever en- 
joyed, notwithstanding the fact that 
October, on account of the season 
of the year, is usually not a month 
of large volume. 

Since August 1, when the new 
line was introduced, to the end of | 
December, retail sales of cars-an4| 
trucks to the public total 364, 





|compared with 216,424 in the san-e | 


five months of the previous year, | 
an increase of 69 per cent., and 
represent an increase of 41 per} 
cent. over retail sales to consumers 
during this same period of 1923, | 
the previous,récord year. 

Aside from those operations | 
relating to the direct manufac- 
ture and sale of the corporation’s 
car products, the business enjoy- 
ed by the accessory and parts 
operations was equally gratify- 
ing, the report declares. Natur- 
ally, such operations reflect, to 
a material degree, the progress of 
the corporation’s car manufac- 
turing divisions, but they also 
reflect, to an important degree 
the prosperity of the industry as 
a whole on account of the fact 
that they enjoy valuable business 
from other manufacturers. 


An operating review of the year 
; would 


not be complete without 
specific reference to the Pontiac 
Six. The corporation was con- 


vinced that there is an enormous | 
potential market for a car of qual- | 


ity at a price between that of the 
Chevrolet and the Oldsmobile. 
There are many who require more 
than the four-cylinder Chevrolet 
affords yet do not need what the 
Oldsmobile six-cylinder offers. 


Delco Light Company 
The development of the business 


of this subsidiary during the year 


was outstanding, the report says. 

This to the fact that 
for some years past there has been 
under development the Frigidaire, 
an lectric refrigerating machine 
ior both household and commer- 
cial use, the business in which ex- 
panded very greatly. There are at 
the present time over 100,000 
Frigidaires in use, the great ma- 
jority of which represent 1925 
Sales. 

It believed further that the 
market possibilities largely parallel 
those of the motor car. 
meant 
is largely a matter of the price that 
can be set. The corporation pro- 
poses, therefore, to pass on to the 


was due 


is 


|; consumer, economies resulting from 


increasing volume and improved 
methods of manufacture and en- 
gineering, feeling asured that it will 
be more than recompensed through 
continually expanding volume. Ap- 


| proximately $6,000,000 additional 





Notice! 


Monday being a legal holiday, 
there were no Stock Exchange 
transactions. and accordingly, 
no Stock Exchange table is pub- 
lished on this page today. 











By this is| 
the volume to be reached | 


capital was invested 
during the year. 


in Frigidaire 


General Motors Overseas 

The corporation’s business in all 
overseas countries continued to 
progress in a very satisfactory 
manner. As will be noted from 
detailed comparisons shown else- 
where in this report, sales both in 
number of units and in values were 
not only the largest in the history 
of the corporation, but showed a 
healthy and steady increase over 
previous years. 


In lime with the corporation’s 


profits of Fisher Body, which have 
been reinvested in the business of 
Fisher Body Corporation. This 
amount is not reflected in General 
Motors income account or, balance 
sheet and, as a matter of fact, is 
reflected nowhere in General Mo- 
tors accounts for the reason that 
investments in subsidiary opera- 
tions, as already stated, are carried 
at original cost. 

Yellow Truck and Coach Mfg. Co. 

The corporation has recognized 
for a long time past the future 
possibilities in motor transportation 
in the form of the so-called motor 
bus. It has also fully recognized 
it should take a much more im- 
portant part than heretofore in the 
manufacture and sale of vehicles 
for the transportation of merchan- 
dise. 

During the year an opportunity 
was developed whereby the cor- 
poration was enabled to make a 
substantial investment in the 
Yellow Cab Manufacturing Com- 
pany. 

The capital structure of that or- 
ganization was changed to con- 
sist of three classes of stock, 
namely, 7 per cent. cumulative 
preferred of a par value of $100 
per share, Class B of a par value 





of $10 per share, having a divi- 
;dend preference of 75 cents per 


io 
share for three years, and com- 





rolicy of intensive development of | mon of a par value of $10 per| 


overseas markets through subsid- 
iary operations, two new assembly 
plants have been established, at 


824 , Wellington, New Zealand, and at 





NUMBER OF EMPLOYEES 


During 1925 the payrolls of 
General Motors Corporation, not 
including certain affiliated com- 
panies, such’ as Fisher Body, 
totaled $13,747,178, compared 
with $110,478,000 in 1924, $188,- 
290,734 in 1923, $95,128,435 in 
1922 and $66,020,481 in 1921. 

The number of employees of 
the corporation, not including 
certain affiliated companies, for 
1924 and prior years has been as 
follows:— 

14,250 
,000 
474 
5,584 
20,042 
141 
599 
666 
25,427 


1918.. 
1929... 
°1920.... 
iS eee 
1922 
1923. 
1924.. 
1925.. 


49, 
85, 
80.61: 
-- 4%, 
-- 65,4 
- 91,2 
- 7, 
83,2 
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| Port Elizabeth, South Africa; and 
| merchandising and stocking plants 
at Malaga and Bilbao, Spain, Harn- 
burg, Germany, and Le Havre, 
France. Studies and plans for op- 
|erations at several other locations 
jare complete, and these should be 
in effect during the current year. 
Exclusive of the numerous field 
offices of General 
Company, merchandising 
sembly operations are now 
conducted at the following over- 
} seas locations: London, England; 
|; Copenhagen, Denmark; Antwerp, 
Belgium; 
| Sao Paulo, Brazil; 
bao, Spain; 


! 
|Le Havre, France; 


or 


Hamburg, 


| Zealand. 
| General 
} The 

has increased its capital and sur- 
plus during the year to $16,875,- 
000 in order to care for its in- 
creased business. As has been 
stated in previous reports, Gen- 
eral Motors Acceptance Corpora- 
tion was organized in 1919 under 
the banking law of the State of 
New York for the purpose of 
assisting General Motors dealers 
and customers in the financing of 
cars purchased on credit. 


Motors Acceptance Corp. 


Acceptance Corporation 


Fisher Body Corporation 

The corporation's initial invest- 
ment in Fisher Body Corporation 
was made on September 25, 1919. 
From that time through the year 
of 1925 the corporation has receiv- 
ed from Fisher Body Corporation 
a total of $23,130,800 in dividends 
which has been reflected in General 
Motors income account. In addi- 
tion to this, however, there remains 
$25,217,000, representing the Gen- 
eral Motors equity in the undivided 





Motors Export | 
as- | 


being | 


acegy the Class B and the com: 
mon having voting power. The 
former stockholders received 150,- 
000 shares of the _ preferred, 
amounting to $15,000,000, and 
600,000 shares of the Class B, 
amounting to $6,000,000; General 
Motors acquired the entire issue of 
| 800,000 shares. of common stock, 
|amounting to $8,000,000, or 57 per 
| cent. of the total voting stock of 
}the company. In payment for this 
|controlling interest, General Mo- 
;tors contributed the plant and 

General Motors 


|other assets of 

| ‘Truck Division, valued at about 
| $11,000,000, and sufficient addi- 
| tional cash to make a total of $16,- 


/000,000 of tangible values, 

| 

| Managers Securities Company 
As will be noted from the previ- 
jous annual report, a plan was de- 
i veloped in 1923 enabling the more 





important executives of the cor- 
poration to acquire a substantial 
interest in the corporation’s com- 
mon stock. Managers Securities 
Company, which was organized to 
facilitate the operation of the plan, 
has more than justified its exist~ 
ence. . 
Goodwill and Patents 

Previous reports have called at- 
tention to the comparatively small 
amount at which this important 
item is being carried in the balance 
sheet. There has been practically 
no change in this account during 
the year. 

In General 

Your officers feel that the posi- 
tion of the corporation, as judged 
by the character of its products, 
the personnel of its organization, 
the strength of its financial posi- 
tion and the public regard in which 
it is held, was never before equaled 
in its history. 

It is not the purpose of this re- 
port to forecast or discuss pros- 
pects for the year 1926, but rather 
to record such important events 
occurring during 1925 as it is be- 
lieved will be of interest to the 
stockholders. 

By order of the board of direc- 
tors. 

ALFRED P. SLOAN, JR., 
President. 

PIERRE S. DU PONT, Chairman,..,¢ 

—————————e —_ err 





An Unasaally Competent 
Sales Representative 


E are informed that within 
the next sixty days an op- 
portunity will be open for some 
good manufacturer who sells to 
the automBtive industry to ob- 
tain the services of one of the 
best informed and most widely 
acquainted sales representatives 
in that field; a man of long ex- 
perience, splendid appearance, 
excellently grounded insales and 
merchandising activities. He has 
a charming personality, is force- 
ful, industrious, and possesses the 
rare faculty of continually keep- 
ing in touch with the very latest 
news of importance. A man who 
will assure any product he rep- 
resents a hearing by the most 
important buyers in the industry 
and a favorable attitude on the 
part of influential automotive 
leaders. On request we shall be 
glad to put you in touch with 
him. Please address inquiries 
to C. F. M. 


MYERS-BEESON-GOLDEN, Inc. 
ADVERTISING 
1 Pershing Square, New York City 











Bellevue Avenue, the finest street in 
Newport, R. I., is paved 
with portland cement concrete 





| 
| 
| 
| 
| 
| 


Fine Streets 


| e Paved wit 


Concrete 





Buenos Aires, Argentina; | 
Malaga and Bil- |} 
Germany; | 
Port Elizabeth, | 
} South Africa, and Wellington, New | 


Although the big point in 
favor of paving with port- 


land cement concrete is 
its moderate cost, wealthy 
home owners insist upon 
concrete primarily because 





of its attractive appearance. 


All of the facts are in our 
free booklet on “Concrete 
Streets.” Ask for your copy. 
PORTLAND CEMENT ASSOCIATION 
111 West Washin Street 
CHICAGO 
cA National Organization to Improve and 
Extend the Uses of Concrete 


OFFICES IN 30 CITIES 
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Dealer Activities 





COTT SELLS INTEREST 
IN CASS MOTOR SALES 
Detroit, Feb. 23.—Richard 
Cott has just sold his interest in 
the Cass Motor Sales to George 
K. Polotoros, who continues as 
president of the organization. 
The firm name will not be 
changed and the firm will con- 
tinue to sell Hudson and Essex 
cars exclusively. Joseph Ross is 
vice-president and Gover Bremer 
is secretary. 
OPENS LARGE USED CAR 
SHOWROOM IN CLEVELAND 
Oleveland, Feb. 23.—O. W. Ba- 
shaw, president of the Bashaw- 
Oakland Motor Company, has just 
announced the opening of Cleve- 
land's largest used car showroom at 
2010 Euclid Ave. 
DEAN TO MANAGE BRANCH 
OF PORTLAND, ORE., DEALER 
Portland, Ore., Feb. 23 (U. T. P. 
$.).—With the opening of the East 
Side branch of the R. Knox Rob- 
erts Motor Company, annnounce- 
ment is made that W. F. Dean has 
been made manager and will have 
@*parge of sales of both Oakland 
and Pontiac cars. 
NEW CHICAGO SALESROOM 
OPENED BY HAY AND SON 
Chicago. Feb. 
veteran of motor 
Hay. Jr.. collectly 
Hay & Son, held openghouse last 
Saturday the formal dedication 
of the new Chandler and Cleveland 
salesroom and service station at 
1838 Ridge Ave., Evanston. Albert 
O. Meyer manager of the new 
branch. 


23.—Tom Hay, 
row, and Tom 
known as Tom 


at 


is 


BUYS HALF INTEREST 
IN HUPP DEALERSHIP 
Olympia, Wash., Feb. 2°3.—W. E. 
H. Stout, former manager of the 
City Garage of Raymond, Wash., 
has just purchased a half interest 
in the Welch Motor Company, 
Raymond Hupmobile dealer, and 





GARAGE BURNED, DEALER 
IN TEMPORARY QUARTERS 
East Liverpool, O., Feb. 23.—-The 
E. L. Bradfield & Sons Company, 
Willys-Knight-and Overland dealer 
for Columbiana county, whose ga- 
rage was recently @estroyed_by fire, 
has established itself in temporary 
quarters. Clark Bradfield, head of 
the firm, said it plans to rebuild 
on the site*tof the burned building. 


NEW OAKLAND DEALER 
NAMED IN LOS ANGELES 

Los Angeles, Feb. 23.—Reeve 
Gartzmann, Inec., has just an- 
nounce the appointment of White- 
hurst & Gross, with salesrooms on 
Western Avenue, near 6th Street, 
as dealers for the Oakland cars. 


BANKRUPRCY PETITION 
FILED BY DEALER 

Milwaukee, Wis., Feb. 23.—W. J. 
Freund, operating the Juneau 
Motor Car Company, at Juneau, 
Dodge county, has just filed a vol- 
untary petition in bankruptcy in 
Federal Court here. His liabilities 
are listed as $5,504 and his assets 
as $250. 


DEALER IN NEW ORLEANS 
ADDS PAIGE-JEWETT LINE 

New Orleans, La., Feb. 2 
The Behr Motor Sales Company, 
formed here several months ago, 
has just added the Paige-Jewett 
franchise, formerly held by the 
Hoffman-Schiro Motor Car Com- 
pany, which has been dissolved. 


° 
.— 


IN NORTH BERGEN, N. J. 

North Bergen, N. J., Feb. 
Vincent Rusch and George L. Lock- 
wood have just opened a Star deal- 
ership under the name of Rusch & 
Lockwood, at 5061 Hudson Boule- 
vard, this place. 


9° 
“wv. 


VETERAN DEALER OPENS 
USED-CAR SALESROOM 
Cleveland, Feb. 23.—Bob Allen, 
a twenty-year veteran of automo- 
bile sales in Cleveland, has just 
organized the [Imperial Motor Com- 


has taken charge of the company’s| pany and has esmeablished used-car 


mechanical department. 


}salesrooms at 1935 Euclid Ave. 
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TRACY IN NEW ORLEANS 

New Orleans, La., Feb, 23.—~, 
W. R. Tracy of Pontiac, Mieh., 
assistant sales manager for the 
Oakland Motor Car Company, 
and his family are here to attend 
Mardi Gras. O. E. Haring, vice- 
president of the Mossler Motor 
Car Company, distributor for the 
Oakland and Pontiac in this ter- 
ritory. is acting as guide for the 
visitors. 


RICKERSON GOES EAST 

Salt Lake City, Feb. 23.—R. S. 
Rickerson, president and treasurer 
ef Western Motors, Inc., Pierce- 
Arrow dealers, has just left on a 
visit to the Pierce-Arrow Motor 
Car Company's plants and offices 
in Buffalo. 


HENDERSON NOW MANAGER 
Chicago, Feb. 23.—S. A. Hender- 
son has just been made manager 
of the Community Motors store at 
2426 Michigan Ave. The firm 
maintains five establishments for 
the Oakland and Pontiac, 


FULLER IN OREGON POST 

Pertiand, Ore., Feb. 23 (U. T. P. 
S.).—C. S. Fuller has just been ap- 
pointed wholesale representative in 
Oregon and Washington for Moon 
and Diana automobiles, it is is an- 
nounced by Condit & Conser, Inc., 
distributor. Mr. Fuller was for- 
merly of Wichita, Kan. 


BARTLETT SALES MANAGER 
Springfield, Mass., Feb. 23.—M. 
Cc. Barrett announces the appoint- 
ment of George F. Bartlett as 
sales manager in charge of retail 
and wholesale distribution of Davis 
and retail distribution of Oldsmo- 
bile cars. 


Incorporations . 





TEXAS 

Austin, Tex., Feb. . 23.—The following 
eompanies have been Incorporated here:— 

Blanchette Motor Company, Celina, 
Tex.; capital stock $25,090; incorporators, 
J. G. Blanchette, W. C, Blanchette, Mrs 
T. K, Blanchette. 

Meador Motor Company, Houston, Tex. ; 
capital stock $50,000; incorporators, N.E. 
Meador, Jr., J. G. Meador and E. G. Ricks. 

Stodder Motor Company, Houston; cap- 
ital stock $15,000; incorporators, R, H. 
Stodder, J. S. Stodder, J. R. Reid. 

Blanton-Hughes, Inc., Fort Worth; radio 
supplies; capital stock $15,000; incorpo- 
rators, A. C. Hughes, L. O. Blanton, L, O. 
Blanton, Jr. 

Wilson W. Ballew, Inc.. Amarillo, cap- 
ital stock $25,000; incorporators, Wilson 
W. Ballew, L. A. Keck, Ralph Fomby. 

Hubbard-Varner Motor Company, Sher- 
man, $30,000; automobile dealers. T. 
Hubbard, Winnie D. Hubbard and Fre 
Varner, all of Sherman. 

Tarry-Martin, Inc., Wichita Falls, $10,- 
000; transfer and storage; J. P. Tarry. 
Allie K. Tarry and I, R. Shelden. 

Fleming, Roberts Motor Company, 
Coleman, $5,000; motor and accessory 
dealers; C. K. Fleming, Lillian Fleming 
and Gid Roberts, all of Coleman. 

Carl V. Reeves, .Inc., Tyler. 
garage; Carl V. Reeves, J. B. 
D, May Reeves. all of Tyler. 

Fort Worth-Wichita Falls Red BaM Bus 
Line. Inc., Wichita Falls: $1,200; Fred 
West, O. B. Deason and W. D. Owens, 


$20,000; 
Stevens and 


INDIANA 


Indianapolis, Feb. 23.—Articles of in- 
corporation have just been filed with the 
secretary of state as follows:— 

Nordyke & Marmon, Inc., Indianapolis, 
1.200 shares, no par value; operate an 
Tron foundry; G. M. Williams, Walter C. 
Marmon, Howard C. Marmon, Wal L. 
Purdy and Arthur R. Heiskell. 

Denny Motor Transfer Company, New 
Albany. $25,000; general hau-ing business; 
Charles E. Denny, Merle S. Denny and 
Raymond J. Fach. 

Better Auto Sales Company, Evansville, 
$2,500; deal in automobiles and automo- 
bile accessories; Harold Gregory, Irving 
Gregory and DeWitt Chappell. 

Take-Chevrolet Motor Company, Val- 
paraiso, $25.000;: automobile business; 
Milton J. Take, J. F. Grantham, F. Fe 
Alpen and Ear! A. Gordon. 

Kenwood Tire Company, Indianapolis, 
$35,000; garage business and deal in auto- 
mobile accessories; E. M. McPherson, L 
W. Baker and Lillian G. McPherson. 





Union Gas and Oil Company, 























CARBURETORS 


PUNCTURE CURE 





tr 


s (APE XS 


“Harcessed Economy 


“TRULY A GASOLINE SAVER” 


It’s a KNOCKOUT for the 
FORD, DODGE, 
CHEVROLET and 
WILLYS KNIGHT 
Dealers Literature for the Asking 


APEX SUB-CARBURETOR COMPANY 
233% Nerth Iinois St., 
Indianapolis, Indiana. 








EEZEE 


Puncture Cure 


Spells death to punctures and 
slow leaks. Special discount to 


dealers. Write 


EEZEE MFG. CO. 
1111 S. Broad, Phila, Pa. 











RADIATOR MASCOTS. 





MOTOR GLO 
“Sees at Night’’ 

mm he attached to any 
size Moto Meter. Supplied 
with brilliantly colored 
“yes and side windows 

ich light up at night 
Write for illustrated cat- 
alogue showing 109 new 
tuascots 


IRVING FLORMAN CO. 





' ,53 Lafayette St.,NewYork,N.Y. 








FLEET 


' 


VENTILATORS 


~ > 


POSITIVE VENTILATION 
FOR CLOSED CARS 


THE NICHOLS-LINTERN CO 
7960 Lorain Ave... Cleveland, Ohio 


OWNER LISTS, AUTOMOTIVE STATISTICS, ETC. 





NATIONAL FLEET OWNER 
1360 Corporations. 115,000 

Over 100,000 automobiles 
Shows same of man to see— 
the mav who conirols 

or influences the bo ving. 

Constant exchange of dat» with fist 

users keeps list up te date. _The larg- 

est people in the industry are ‘‘Repeat 

Order’’ customers. 
M. Machol, 1817 Broadway, N. Y¥. C. 


List 
Fords 








AUTOMOBILE LISTS 
AL TOMOTIVE STATISTICS 
FLERKT OWNEKS 
OWNERS OF SPECIAL MAKES 
page FREE: 


R. L. Polk & Co., Inc. 


Moter List Division 
13 Franklin Street Newark, 


Send for our 690 cataiosgue 


me Oe 


apolis, filed certificate of preliminary dis" 
solution 

Harry's Tire. Battery and 
Company. Indianapolis, 500 
par value; dealing in batterie 
mobile accessories; Harry W. Nahand, 
‘Ben D. Rayborn and Arnold “C. Nahand. 

The Olds Company, Indianapolis, $2,500; 
automobile business; R. D. Hartman, A. 
H..Olds and D. M. Ream. 

Porter Motor Sales Company. Indian- 
apolis, 500 shares common, no par value, 
and $10,000 preferred stock; general auto- 
mobile business; A. T. Porter, Délla M. 
Porter and H. lL. Ware. 

Home Service Supply Corporation, 
Evansville, $10,000; dealing in automobile 
accessories and hardware supplies; Mer- 
ritt W. Swift, Anthony J. Weber and 
Andrew W. Swift. 

Hood’s Garage, Inc., Gary, $25,000: ga- 
rage and filling station; Paul Hood, Will- 
iam Hood and Bess M, Hood. 

Overland-Anderson Company, Anderson, 
$15,000; deal in automobiles and auto ac- 
cessories; Howard Hartzell, Charles A 
Jackson and Charles E. Smith. 

Stutz Indianapolis Company. Indian- 
apolis, $10,000; deal in automobiles and 
automobile accessories, Edgar S. Gorrell, 
R. A. Rawson, F. E. Moskovics, Charles 
O. Roemler and M. E. Hamilton. 

Home Service Oil Company, Mishawaka, 
filed certificate of preliminary dissolution. 


Classified | 
| Advertising 


CLASSIFIED RATES 
5e word (per daily insertion) 


Accessories 
shares, no 
and auto- 




















BUSINESS OPPORTUNITY 





PARTY wented with canita! for develaning 

and marketing of hydraulic air brake for 
automobiles, wiil outiast ilie Of any car, 
no wearing parts, working model, rovalty 
basis, two patents, automobile manufac- 
turers preferred. Sebastian Giovaninni, 
658 N. LaSalle St.. Chicago, Il. 


SALESMAN WANTED 


SALESMEN to sell TestbesTos Automo- 
bile Brake Lining to jobbing trade 











Indian- * 


State experience first letter American 
Asbestos Company, Norristown, Pa. 





The phenomenal increase in Oakland Six Sales alone— 
16th to 9th place in the industry in the past few 
months — is holding the attention of veteran automo- 
bile dealers all over the country. 


Now, with the added sales possibilities of the new 
Pontiac, offering new fine quality in a low priced six, 
comes an unparalleled opportunity for redoubled 














PONTIAC, MICHIGAN 


profits to holders of the Oakland-Pontiac franchise. 


Here is double opportunity — double profit —a chance 
for a forward looking automobile merchant to make a 
permanent connection on which he can build not only 
immediate profits, but permanent success. 


OAKLAND MOTOR CAR COMPANY 


OAKLAND- PONTIAC 


SIXES 








